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r
'I.went t>ut.to his house,to review hir; ar.d.he was not at.iioae %nA he eass
office on-the 27th, and he told ne. his land .iad cons up for' sale and they ha<
offered- hia $6UOQ and he di&n.'Vfc accept i t , h.<2 thought i t was worth twice tl
nuch. , ' • " ' ' . - " ' ' . ' . , " . ' '

uhe f i r s t you knew of if?.'

'Yes ,

' v '
l.sejB^Cis that in your-records? , " '

•-«#
=te:'eree:

&s; S.:

Is i t Recorded in the narrative,- which is a part of the record, that interview
with him?" '• ' '\ .-.../;, ; ; -'".Yv. •-•.' .•'.'•••.

Just the • information 1 got for tha review'and what I filled out on tnis fors:, t*
all. Oh yesj. I rexaeaber"J,did._ • x cicln't put the-price down on 'thiijf either,, dc

. you want to hear Ahis" narrative entry?' , .' - '
• " . » • " . • • • .

, • »» • •

.This is the entry you aade on the. date Kr. 0"Field came to see youjand to. tell ;"
he. had refused a "bid that had/been^nade? x ' .

t •

>• E . i

tlrs'. S.: ;

2 . :

Mrs|. 2 . :
" . • ; i ..

» i

Referee;:

, Ee didn't come for that" purpose. But in the "discussion, he told me tha*

¥a"3 the .purpose-.-of. his v i s i t connected with this natter of his l^lnd? Y

To. -Every 6 nonths we review oilr clients that are receiving for their
AFDC, and i t vas his regular review, time and \si carte, into the office on that -";_
,so rtlae information could he gotten froia hiii-'concerning, his condition9 his pro::.,
his Resources, his incoae, children»/etc; " . . - - , • ' . - '

• ' " • • '
 :

 • • / " ' - . . - . " ' ' * • • . . " ' * • " . .

(not clear) stated his revewal or what ever you cal l i t , included Wat hacfv.>.
t o h i s l a n d ? , ; ; • . 'I •.-.. ; . . ; ' ' ,:, , ; • ' . • ;• • • ' - • •

, • Tha t9 what h e b r o u g h t u p . ' : ' . ' ' ; .- • , ',' . . . • •
\ . ' ' ' • ' , • ' . . . • • . ' . • • • / • , • ' . " • •

• ' E i a t s what "he cai^e t o soe you acsvt? ' ' . * •
• • • • * • » • • . • . . . - .

110, that i s n ' t what he cans to see ir.e fornocessiarly, i t was his reciilar revi^
wlWfcher i t carce up or not, he would have been seen that corith. ' •

Was i t necesscry in the process of making th is review*fcb discuss th i s se t te r •-;-
Mr. 'O'FieJLd, whether he brought i t up or not? * *

Whether or.aot he had-"brought i t ut> hieself?.

Krs./E.: * We discuss a l l resources, anyiinclose, and a l l property that a client has\ Lr.L
• sihce i t had corns up"for sale; and*it was on the l i s t then he told ce he hcdn'i;
accepted the offer,
• • * *
• • « . • • • • . . * ' • •

Well, had you anticipated that.or not?
i-Irjs. - E . : You anticipate anything-when you-bts^rt to review a client. l

'

* \


